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Welcome to Your Land Selling Journey

Selling land is a strategic process that involves more than just placing a sign on the property. Whether you're selling
farmland, timberland, recreational, commercial, or transitional land, positioning your property for the right buyer
requires careful planning, market knowledge, and the guidance of an experienced land real estate specialist.



Step 1: Define Your Goals

Before listing your property, it's crucial to clarify your
objectives for the sale. Understanding your priorities
will help your land specialist develop the most effective
marketing strategy and negotiate terms that align with
your needs. Take time to reflect on both your financial
requirements and personal timeline.

Your goals will significantly impact every subsequent
decision in the selling process, from pricing strategy to
the types of buyers you'll target. A clear vision of your
desired outcome makes the entire process more
efficient and increases your chances of a satisfactory
sale.

Questions to Consider;

e What is your desired timeline to sell?

o Are there any family, estate, or partnership
considerations?

e What is your ideal price or return on investment?
e Are you willing to offer owner financing or

subdivide?

Notes:
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Why a Land Specialist is Essential:

o They assess the highest and best use of the land.

e They analyze market comps and current buyer
demand.

e They consider soils, access, zoning, topography,

utilities, and potential land improvements.

Tip: Overpricing can lead to prolonged market time.
Trust your specialist to guide realistic pricing.

Unlike residential properties, land valuation requires
specialized knowledge of factors like soil quality, water
rights, timber value, and development potential. A land
specialist brings expertise in these areas that
traditional real estate agents often lack, resulting in
more accurate pricing and faster sales.

Notes:
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Step 3: Prepare Your Property

First impressions matter even with undeveloped land. Proper preparation showcases your property's potential and
addresses concerns before they become obstacles to sale. While you don't need to develop the land, strategic
improvements can significantly increase buyer interest and perceived value.

Boundary Lines Access

Consider updating surveys or marking property lines. Ensure clear access paths and gate keys are

Clear boundaries prevent future disputes and available. Buyers need to envision how they'll enter
demonstrate transparency to potential buyers. This and navigate the property. Well-maintained access
investment often pays for itself by instilling points highlight the land's usability and convenience.

confidence in your offering.

Cleanup Highlight Features

Remove debris, brush, or old structures that detract Showcase water sources, mature trees, trails, and
from land appeal. A clean presentation allows views. Creating simple paths to standout features
buyers to focus on the property's potential rather ensures buyers don't miss what makes your property
than the work required. special.

Documents to Gather: Deeds, plats, utility info, timber reports, soil tests, or leases.

Notes:
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Step 4: Marketing Strategy

Effective land marketing requires specialized approaches that differ from residential property tactics. Your land
broker will implement a comprehensive strategy designed to reach qualified buyers interested in your specific
property type.

What a Land Broker Offers:

e Professional photography, mapping, and aerials

e Exposure through local MLS, Land.com, LoopNet,
and targeted buyer networks

e Property brochures, signage, and email campaigns

e Buyer vetting and inquiries management

Notes:

Modern land marketing leverages advanced technology
like drone photography, 3D mapping, and virtual tours to
showcase property features that might not be

immediately visible during in-person visits. These tools
help buyers understand the full potential of your land
before they ever set foot on it.
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Step 5: Negotiation &
Contracts

Land transactions involve unique considerations that differ from
residential sales. From mineral rights to access easements, the
negotiation phase requires expertise in land-specific contract elements.
Your land specialist will help you evaluate offers based on more than
just the price point.

Receive Offer

Review all offers with your land agent to understand their
full implications

Evaluate Terms

Q Understand contingencies, timelines, and buyer
qualifications

Negotiate

I Structure contracts that protect your interests during due
diligence
Accept

Vv Confirm final terms and move toward closing

preparations

Remember that the highest offer isn't always the best offer. Factors like
financing contingencies, closing timeline, and buyer experience with
land purchases should influence your decision.

Notes:




Step 6: Closing the Sale

The closing process for land transactions often involves additional considerations beyond those in residential sales.

Working with professionals experienced in land transfers ensures all details are properly addressed.

Pre-Closing
Preparation

Work with your agent,
closing attorney, and title
company to gather
necessary documentation
and address any title
issues or boundary
questions. This may
include resolving access
easements, confirming
mineral rights, or

documenting water rights.

Notes:

Document Review

Review settlement
statements and confirm
payoff or lien releases.
Your land specialist will
help ensure all contractual
obligations have been met
and that closing
documents accurately
reflect the agreed-upon
terms.

Final Inspection

Coordinate final
walkthroughs and buyer
inspections. This step
verifies that the property
condition matches what
was represented and
allows for resolution of

any last-minute concerns.

Closing Completion

Record deed and finalize
proceeds distribution.
Once all documents are
signed and funds
distributed, ownership
officially transfers to the
buyer.
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Rely on a Land Specialist

Land is a unique asset—and selling it requires more
than residential real estate expertise. A qualified land
specialist brings valuation insights, marketing power,
and transactional experience tailored to land.

Unlike residential properties, land sales involve
specialized knowledge of zoning regulations,
environmental considerations, development potential,
and agricultural or timber value. Working with a
professional who focuses exclusively on land

transactions ensures you have an advocate who
understands these complexities.

Your Next Step: Partner with a land professional who q) Market Knowledge

will showcase your property's full potential and

Access to specialized market data and buyer
advocate for a successful sale.

networks

|4 Valuation Expertise

Accurate pricing based on land-specific factors

iy Transaction Experience

Guidance through complex land sale processes



Legal Disclaimer

This guide is for informational purposes only and does not substitute legal or professional advice. Land transactions
involve complex legal, financial, and regulatory considerations that vary by location and property type. Always consult
with qualified professionals including land specialists, attorneys, accountants, and surveyors before making
decisions regarding your property sale.

Regulations regarding land use, zoning, environmental factors, and mineral rights can significantly impact your sale
and vary widely by jurisdiction. Tax implications of land sales, especially for investment properties or inherited land,
may be substantial. Working with experienced professionals ensures compliance with all applicable laws and
protects your financial interests throughout the transaction.
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